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Facilities/Instruments Amount (₹ crore) Rating1 Rating Action 

Long Term Bank Facilities 22.00 CARE BBB; Stable Reaffirmed 

Details of instruments/facilities in Annexure-1. 

 

Rationale and key rating drivers 

The reaffirmation in rating assigned to bank facilities of Pebco Motors Limited (PML) consider long and established track record 

of the promoters in automobile dealership of Maruti Suzuki India Limited (MSIL), moderate financial performance in FY24 (refers 

to the period April 01 to March 31), satisfactory capital structure along with strong liquidity and comfortable working capital cycle. 

The ratings, however, constrained on account of modest scale of operations with sales concentrated in the state of Jharkhand, 

limited bargaining power, fortunes of the company linked to the performance of MSIL, inherent competition and cyclical nature 

of auto industry. 

 

Rating sensitivities: Factors likely to lead to rating actions 

Positive factors 

• Growth in scale of operation as marked by total operating income of above Rs.250 crores on sustained basis. 
• Increase in profitability margins as marked by PBILDT and PAT margins of above 7.00% and 4.00% respectively on 
sustained basis. 

 
Negative factors  
 
• Deterioration in the capital structure as marked by overall gearing above 0.50x 
• Decline in cash and liquid investment below Rs. 25 crores. 
• Any major debt funded capex. 

 

Analytical approach: Standalone 

 

Outlook: Stable 

Stable outlook reflects that the company will continue to benefit from vast experience of the promoters in auto dealership industry 
and sustain its satisfactory financial risk profile in near to medium term. 

Detailed description of the key rating drivers: 

Key strengths 
Long and established track record of promoters in automobile dealership of MSIL:  
PML was incorporated in 1971 by Late Mr. Nagin B. Parikh (father of Mr. Kishan N. Parikh). Later, the founder’s son Mr. Kishan 

N. Parikh (aged 57 years) expanded the business under his stewardship. He has more than 2 decades of experience in the auto 

dealership business and has healthy relationship with principal supplier, MSIL. PML is engaged in automobile dealership business 

for over five decade and has a long-standing association with its principal MSIL. PML is the oldest Maruti dealer in Jamshedpur, 

Jharkhand. Over the years PML has increased its presence in Jharkhand and now has 5 showrooms, 5 workshops and own one 

True Value showroom, and one driving school. 

 
Moderate financial performance in FY24:  
PML reported a growth in operational revenue by 8.39% in FY24 over FY23 from 176.20 crore to 192.34 crores. Despite growth 
in operational revenue, PBIDT margins declined from 3.99% in FY23 to 2.45% in FY24 due to increased competition and 
commission being received on per vehicle sold basis (per vehicle commission remaining same on sale of higher ticket sized 
vehicles).  
Earlier, majority vehicles sold were in the price point of Rs.6-8 lakhs used to be sold which has now increased to Rs.8-12 lakhs. 
The company earns its commission on a per vehicle basis and not a percentage of the selling price hence the margins have been 
affected. PAT margin has increased to 4.23% in FY24 vis-à-vis 2.43% in FY23. Increase in PAT is due to non-operating income 
amounting to Rs. 7.77 crore which is mainly gain on sale of investments.  
In Q1FY25, the company’s TOI stood at around Rs.40.37 crore. 

 
1Complete definition of the ratings assigned are available at www.careedge.in and other CARE Ratings Ltd.’s publications  

http://www.careedge.in/
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Satisfactory capital structure and debt protection metrics backed by low debt levels:  
PML doesn’t have any term loans and the debt largely constitutes unsecured loans from related parties and working capital debt. 

Capital structure of the company has remained comfortable, with overall gearing stood at 0.13x in FY24 as against 0.07x in FY23 

due to accretion of profits over the years. Interest coverage of the company moderated from 7.11x to 4.45x in FY24 due to 

decline in PBILDT. The capital structure is expected to remain comfortable in the near term due to absence of any debt funded 

capex by the company. 

 

Comfortable working capital cycle: 

The company has efficiently managed its working capital cycle as reflected in its operating cycle days (48 days in FY24 vis-à-vis 

32 days in FY23) primarily driven by comfortable levels of collection and creditor days however increase in inventory days. As the 

sales are made to the customers mostly on “Cash and Carry” basis with certain percentage of vehicles bought on vehicle financing 

from banks. The same leads to the average collection period of around 6-12 days. Further, on account of the low bargaining with 

its principals, the company receives shorter credit period and immediate payment is to be made which result in average creditors 

period of around 2-3 days. However, on the other hand the company is required to stock different models of vehicles and spares 

to ensure adequate availability and visibility, and as a result the inventory holding days of the company stood at 37 days during 

FY24 as against 27 days in FY23 respectively. The increase in inventory day was broadly due to year end push of vehicles from 

its principal (MSIL). 

 

Key weaknesses 
Inherent competition and cyclical nature of auto industry:  
The company is exposed to competition from the products of other OEM’s and dealers operating in the same region. To capture 

the market share, the auto dealers’ offer better buying terms like allowing discounts on purchases. Accordingly, the company 

resort to offering better buying terms like allowing discounts to capture the market share. Such discounts create margin pressure 

and negatively impact the earning capacity of the company. However, the company’s association with its customers, its established 

network helps it to sustain the competition to an extent and maintain its strong market position in the region. Furthermore, the 

auto industry is inherently vulnerable to the economic cycles and is highly sensitive to the interest rates and fuel prices. The 

company thus faces significant risks associated with such cyclical nature of the auto industry. 

 
Limited bargaining power:  
PML’s business model is largely in the nature of trading wherein profitability margins are moderate. Moreover, dealers have less 

bargaining power over principal manufacturer. To capture the market share, the auto dealers’ offers better buying terms like 

allowing discounts on purchases. Such discounts offered to customers create margin pressure. 

 
Fortunes of the company linked to the performance of MSIL:  
PML’s performance is linked to the performance of its principal MSIL. The financial risk profile of the company has a high degree 

of correlation with the performance of MSIL’s vehicles in the market and their ability to launch new products. However, MSIL is 

one of the largest automobile manufacturers and it is the leading player in the PV segment, with a market share of ~40% over 

the years which enables the company to leverage from MSIL’s established position in the PV segment. 

 

Limited geographical presence resulting in modest scale of operation: 

The company’s scale of operations remained moderated over the years, due to its limited geographical presence. The company 

has the dealership of MSIL for passenger vehicles and commercial vehicles only in Jamshedpur, Jharkhand. As a result, the 

company does not get benefit from economies of scale and during financial stress it may impact the business as compared to 

other companies in same field who has various showrooms across region. 

 

Liquidity: Strong 
The PML has strong liquidity position marked by total gross cash accrual of 9.96 crores against a nil debt repayment obligation. 

The average monthly utilization of fund based working capital limit stood around 50% (as articulated by lender). 

As on March 31, 2024, the free cash and liquid investment stood at Rs.46.81 crore out of which Rs. 32.35 crore is parked in 
mutual funds and balance Rs.14.46 crore as cash and fixed deposits. 

 

 

Environment, social, and governance (ESG) risks: Not applicable 

  



 

3 CARE Ratings Ltd. 

 

Press Release  

Applicable criteria 

Definition of Default 

Liquidity Analysis of Non-financial sector entities 

Rating Outlook and Rating Watch 

Manufacturing Companies 

Financial Ratios – Non financial Sector 

Auto Dealer 

 

About the company and industry 

Industry classification 

Macro Economic 

Indicator 

Sector Industry Basic Industry 

Consumer Discretionary Automobile and Auto 

Components  

Automobiles  Auto Dealer  

 

Pebco Motors Limited (PML) was incorporated in 1971 and promoted by Mr. Kishan N. Parikh and his family member. The company 

is an authorized dealer of Maruti Suzuki India Limited for sale of passenger vehicles and commercial vehicles in Jamshedpur, 

Jharkhand. The company owns 5 showrooms (Arena:4 and Nexa:1), 5 workshops (Arena:4 and Nexa:1), all the Arena showroom 

and workshop (Except Adityapur) works in 3S model. Further, the company also own one True Value showroom, and one driving 

school. The company derives majority of revenue from sale of vehicle and sale of spare parts, pre-owned cars and servicing of 

vehicles 

 

Brief Financials (₹ crore) March 31, 2023 (A) March 31, 2024 (Abridged) Q1FY25 (UA) 

Total operating income 176.20 192.34 40.37 

PBILDT 7.02 4.71 NA 

PAT 4.28 8.13 NA 

Overall gearing (times) 0.07 0.13 NA 

Interest coverage (times) 7.11 4.45 NA 

A: Audited UA: Unaudited; NA: Not available; Note: ‘the above results are latest financial results available’ 

Status of non-cooperation with previous CRA: CRISIL has continued the rating under “Issuer Not Cooperating” vide press 

release dated December 19, 2023, as the company did not provide relevant information. 
 

Any other information: Not applicable 

Rating history for last three years: Please refer Annexure-2 
Covenants of rated instrument / facility: Detailed explanation of covenants of the rated instruments/facilities is given in 
Annexure-3 
Complexity level of various instruments rated: Annexure-4 
Lender details: Annexure-5 

Annexure-1: Details of instruments/facilities   

Name of the 

Instrument 
ISIN 

Date of 

Issuance 

(DD-MM-

YYYY) 

Coupon 

Rate (%) 

Maturity 

Date (DD-

MM-YYYY) 

Size of the 

Issue 

(₹ crore) 

Rating 

Assigned 

along with 

Rating 

Outlook 

Fund-based - 

LT-Cash Credit 
 - - - 1.50 

CARE BBB; 

Stable 

Fund-based - 

LT-Electronic 

Dealer 

Financing 

Scheme 

 - - - 20.50 
CARE BBB; 

Stable 

 

 

https://www.careratings.com/upload/pdf/get-rated/Policy%20on%20Default%20Recognition_May%202023.pdf
https://www.careratings.com/upload/pdf/get-rated/Liquidity%20Analysis%20of%20Non-Financial%20Sector%20entities_May2022%20Final.pdf
https://www.careratings.com/upload/pdf/get-rated/Rating%20outlook%20and%20rating%20watch%20_Dec%202022(21-12-22).pdf
https://www.careratings.com/upload/pdf/Rating%20Methodology%20-%20Manufacturing%20Companies%20December%202022(14-12-22).pdf
https://www.careratings.com/pdf/resources/CARE%20Ratings%E2%80%99%20criteria%20on%20Financial%20Ratios%20-%20Non%20Financial%20Sector%20-%20March%202023.pdf
https://www.careratings.com/upload/pdf/get-rated/Auto%20Dealership%20Criteria%20-%20Nov-23.pdf
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Annexure-2: Rating history for the last three years 

Sr. No. 

Name of the 

Instrument/Bank 

Facilities 

Current Ratings  Rating History 

Type  

Amount 

Outstanding 

(₹ crore)  

Rating  

Date(s) 

and 

Rating(s) 

assigned 

in 2024-

2025 

Date(s) 

and 

Rating(s) 

assigned 

in 2023-

2024 

Date(s) 

and 

Rating(s) 

assigned 

in 2022-

2023 

Date(s) 

and 

Rating(s) 

assigned 

in 2021-

2022 

1 
Fund-based - LT-

Cash Credit 
LT 1.50 

CARE 

BBB; 

Stable 

- 

1)CARE 

BBB; 

Stable  

(06-Sep-

23) 

1)CARE 

BBB; 

Stable  

(03-Oct-

22) 

1)CARE 

BBB; 

Stable  

(21-Oct-

21) 

2 

Fund-based - LT-

Electronic Dealer 

Financing Scheme 

LT 20.50 

CARE 

BBB; 

Stable 

- 

1)CARE 

BBB; 

Stable  

(06-Sep-

23) 

1)CARE 

BBB; 

Stable  

(03-Oct-

22) 

1)CARE 

BBB; 

Stable  

(21-Oct-

21) 

LT: Long term 

 

Annexure-3: Detailed explanation of covenants of the rated instruments/facilities: Not applicable 

Annexure-4: Complexity level of the various instruments rated 

Sr. No. Name of the Instrument Complexity Level 

1 Fund-based - LT-Cash Credit Simple 

2 
Fund-based - LT-Electronic Dealer 

Financing Scheme 
Simple 

 

Annexure-5: Lender details 

To view the lender wise details of bank facilities please click here 

Note on the complexity levels of the rated instruments: CARE Ratings has classified instruments rated by it on the basis 

of complexity. Investors/market intermediaries/regulators or others are welcome to write to care@careedge.in for any 

clarifications. 

 

 

 

  

https://www.careratings.com/bank-rated?Id=c49UdrDflFtGqYq95+FhRg==
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Contact us 

Media Contact      

   
Mradul Mishra 
Director 
CARE Ratings Limited 
Phone: +91-22-6754 3596 
E-mail: mradul.mishra@careedge.in 
 
Relationship Contact  
 
Ankur Sachdeva 
Senior Director 
CARE Ratings Limited 
Phone: 91 22 6754 3444 
E-mail: Ankur.sachdeva@careedge.in 
 
 
 

 

Analytical Contacts 

 
Arindam Saha 
Director 
CARE Ratings Limited 
Phone: +91-033- 40181600 
E-mail: arindam.saha@careedge.in 
 
Punit Singhania 
Associate Director 
CARE Ratings Limited 
Phone: + 91-033- 40181620 
E-mail: punit.singhania@careedge.in 
 
Sumit Shaw 
Analyst 
CARE Ratings Limited 
E-mail: Sumit.shaw@careedge.in 

 

 

About us:  

Established in 1993, CARE Ratings is one of the leading credit rating agencies in India. Registered under the Securities and 

Exchange Board of India, it has been acknowledged as an External Credit Assessment Institution by the RBI. With an equitable 

position in the Indian capital market, CARE Ratings provides a wide array of credit rating services that help corporates raise capital 

and enable investors to make informed decisions. With an established track record of rating companies over almost three decades, 

CARE Ratings follows a robust and transparent rating process that leverages its domain and analytical expertise, backed by the 

methodologies congruent with the international best practices. CARE Ratings has played a pivotal role in developing bank debt 

and capital market instruments, including commercial papers, corporate bonds and debentures, and structured credit.  

 
Disclaimer: 

The ratings issued by CARE Ratings are opinions on the likelihood of timely payment of the obligations under the rated instrument and are not recommendations to 

sanction, renew, disburse, or recall the concerned bank facilities or to buy, sell, or hold any security. These ratings do not convey suitability or price for the investor. 

The agency does not constitute an audit on the rated entity. CARE Ratings has based its ratings/outlook based on information obtained from reliable and credible 

sources. CARE Ratings does not, however, guarantee the accuracy, adequacy, or completeness of any information and is not responsible for any errors or omissions 

and the results obtained from the use of such information. Most entities whose bank facilities/instruments are rated by CARE Ratings have paid a credit rating fee, 

based on the amount and type of bank facilities/instruments. CARE Ratings or its subsidiaries/associates may also be involved with other commercial transactions with 

the entity. In case of partnership/proprietary concerns, the rating/outlook assigned by CARE Ratings is, inter-alia, based on the capital deployed by the 

partners/proprietors and the current financial strength of the firm. The ratings/outlook may change in case of withdrawal of capital, or the unsecured loans brought 

in by the partners/proprietors in addition to the financial performance and other relevant factors. CARE Ratings is not responsible for any errors and states that it has 

no financial liability whatsoever to the users of the ratings of CARE Ratings. The ratings of CARE Ratings do not factor in any rating-related trigger clauses as per the 

terms of the facilities/instruments, which may involve acceleration of payments in case of rating downgrades. However, if any such clauses are introduced and 

triggered, the ratings may see volatility and sharp downgrades.  

 

For the detailed Rationale Report and subscription information,  

please visit www.careedge.in 
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http://www.careedge.in/

